Cutting out the middleman…
George Bernard Shaw spoke of “being fleeced and fooled by an ‘unnecessary’ middleman,” while Sir Arthur Conan Doyle, commenting on the subject, saw the middleman “between the pursuer of wealth, and the wealth which he pursued, standing as a human barometer, registering the rise and fall of the great mammon pressure in the markets.” It is our own experience—in these modern times—to hear a constant commercial bombardment admonishing us to “get rid of the middleman,” implying that obedience to the reproach promises greater value. 
The middleman obviously has little respect…

For those of us who, in pursuit of goods and services, eliminate the services of a middleman (e.g., local retail store, broker, insurance, accountant, real estate agent, staffing services, etc.) and deal directly with mega-stores, internet wholesalers, etc., the benefits are often convenience, faster turnaround time and sometimes lower prices. For those making their living as middlemen, there is an urgent and strong recognition that one’s livelihood depends on daily “proving” a value exceeding cost. If the middleman fails to prove greater value (i.e., proves to be necessary) he or she proves the axiom: “cut out the middleman.” 

The irony of the above is that while we’ll “cut out the middleman” for a nickel or moment saved, it appears we have failed applying these same exacting standards in response to the most egregious middleman of them all: governments (at all levels). For some incalculable reason, we neglect attaching equal importance to an overall dismal performance, thus permitting boondoggles to nowhere, perennial cost overruns, unacceptable inefficiencies, and unfathomable arrogance (read: pay jacking, stadium building despite voter rejection, corporate welfare, etc.). 

In 1930, the total share of the U.S. economy directly controlled by or dependent on government was approximately 11%, leaving the balance of 89% in the hands of private enterprise. Today, by the late Milton Friedman’ calculations, the government’s share of the economy has ballooned to over 50%, reducing the wealth-creating machinery of free enterprise to an auxiliary engine for government. Consequently, current U.S. government debt is over $60 trillion (includes $51 trillion in unfunded Social Security, Medicare, etc., liabilities). 
The above middleman is now larger than you, thus exerting more pressure on you to reduce costs and increase performance. You must; if not, your business dies.

This bloated middleman—with our passive compliance—has fleeced and fooled its subjects, having become the pursuer of your wealth. This mammoth thwarts your progress through ever-higher confiscatory taxes and incomprehensible regulatory burdens. Reform is a euphemism for more of the same. Nevertheless, we refuse to apply the same standard. Go figure…
It appears (to me) the traditional middleman (in the true nature of the word) is worthy of respect. Not only is this “private enterprise” middleman providing invaluable personal service, but against tremendous odds and perennial pressure—often daily—must constantly prove ‘necessary.” The end user—each of us—constantly add or eliminate middlemen, whether it be in selecting childcare (provide it ourselves, delegate to family, or utilize professionals), educating our children (home schooling, private, parochial or public schools), buying or selling a home, (agent vs. FSBO), utilizing an accountant, local bank, staffing services, etc. We INSIST on performance, value, and quick delivery, and all at the best price. If it’s not forthcoming, it’s in our nature to “cut out the middleman.” 

Admittedly, cutting out the larger, bloated middleman is naïve and unrealistic. It is not entirely unnecessary. However, left unchecked and permitted to continue standing between you and the wealth (higher standards of living) you rightfully pursue, it will grow. If so, the “auxiliary engine” you are now will not survive, let alone prosper. 

No, we cannot cut out this middleman; however, we can, by applying the same standard we do with traditional middleman, begin “cutting it down to size…”
